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AnHotauus. Cmamvs  noceiwjeHa  KOMMYHUKAMUBHbIM — ACHEKMAaM  NO3UYUOHUPOBAHUSL
CMPOUMENbHOU NPOOVKYUU HCULO2O HAZHAYUEHU CYObeKMamu pecUOHAIbHO2O CMPOUMENbHO20
puinka. s omeuecmeenHol CmpoOumenbHoOU Ompaciu, 6 CULy piaoa npuduH, mpaouyuoHHo OwlIO
XapakmepHo KOHCEPBAMUBHOe OMHOUIEHUe K MAKUM CPeOCmeam B6030elCmsus Had PbIHOK KAk
MapkemuHne 6 yeiom u Openoune 6 uacmuocmu. Ilpesviuenue cnpoca HAO0 npeodLodceHueM,
HaO00asweecs Ha POCCULCKOM HCUTUUWHOM DbIHKE HA NPOMANCEHUU 0012020 8PEeMEHU, NO3BOJIAIL0
CMPOUMENLHBIM — KOMIAHUSAMU — PACCMAMPUBAmMs — MApKemuHe — Kak — 6MOpOCMeEeneHHblll,
MANONPOOYKMUBHbIU d1eMeHm DPbIHOUHOU OesmenbHocmu. OOHAKO aKmueHwvlll pocm 00bemos
npouU3600Cmed, NPOUCXoOUSUIULL 8 chepe HCUTULHO2O CIPOUMEeNTbCMEd 8 MedeHUl psioa NOCIeOHUX
Jlem, npueeil K CyuwecmeeHHOMY 000CMPeHUI0 KOHKYPEHYUU MeHCOY CIPOUMETbHBIMU KOMNAHUIMU,
CnocobCcmeosa NOGLLIUUEHUIO MPebOBAHUIL CO CMOPOHLL nompedbumernetl, U, 8 Umoze, 6bIHYOUL MHO2Ue
cmpoumenvHble KOMNAHUU NepecMompems npexcHee omHouweHue Kk mapkemuney. K nacmosawemy
MOMeHMY (hakmuyecKu OJisl KaHCOOU U3 KPYNHLIX CIPOUNENbHBIX KOMNAHUU, pabOMAaruux Ha poihKe
AHCUTUUYHO20 CIMPOUMENLCNEA, CO30AHUE U NPOOBUdNCEHUE OPEHO08 803800UMBIX HCULLIX KOMNIEKCOS,
a makace coOCMBEHHbIX KOPROPAMUBHBIX OPEHO08 NPespamuiloch 8 HACYWHYIO HeoOX00UMOCHDb.
Tem He meHee, HeCMOMPs HA OYEGUOHDIL NPOSPECC 8 IMOM B0ONPOCe, CUMYAYUS HA PESUOHATLHBIX
PBIHKAX UMeem C8010 CheyUu@UKY, OMIULAOWYIOCH OM PbIHKA K PbIHK).

Llenvio uccnedosanus 6nAemca  GvlsAGIeHUE U OYEHKA, OMHOCUMENbHO HAOII00aeMblx
UBMEHEeHUll 8 NOMpPeOUMenbCKOM NOB8eOeHUl, NAMMEPHO8 NOSUYUOHUPOBAHUS, NPUMEHAEMbIX
3acmpouUUKAMU U 0e8eIONEePaMil Ha NEPEULHOM PbIHKE HCUNIOU Heosuicumocmu Pocmosa-na-/[ony,
a maxoice NPAKMUKA Ux OMpPANCeHUs: 8 PeKIAMHO-UHDOPMAYUOHHBIX MAMEPUATAX.

B cmamve, no pesynomamam cniowinoz2o obcnedosanus 150 0b6vexmos Hedsudicumocmu
Pocmosa-na-/]ony, nokazano, umo, HeCMOMps HA PACMYWYIO 3HAYUMOCIb OPEHOA 3ACMPOotiUKA 8
Kavecmee akxmopa nompedumenbcko2o 6vi00pa, MUl He3HAYUMeENbHAs YACmb CIMPOUMenbHbIX
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KOMANAHULL YCMOUYUBO NPUBLEKAEM BHUMAHUE K dMOMY dNeMEHMY ¢ NOMOUbIO MAPKEMUHEO8bIX
KOMMYHUKayuu. A 01 NO3UYUOHUPOBAHUS 803600UMBIX JHCUNBIX KOMNJIEKCO8 8 MAPKEeMUH208bIX
COOOWEHUAX 3ACMPOUUKAMU U OeBe/lONepaM aKMuHee 6Ce20 UCNOIb3Yemcs Y3Kull Haboop
WAOTOHHBIX AKYEeHMYayutl, He No360AI0WUX opMUposams 3@ gekmusrnoe YHUKATbHOE MOPe08oe
npeonodicenue.

KiroueBble cjioBa: mapkemuHne cmpoumenbcmed, KOMMYHUKAYUU 6 CIMPOUMEIbHOM MapKemuHee,
NO3UYUOHUPOBAHUE CMPOUMENbHOU KOMAAHUY, NO3UYUOHUPOBAHUE O0BEeKMA HeOBUNCUMOCTMU,
Openo cmpoumenbHol KOMRAHUU, OPEeHO 00beKma HedBUNCUMOCTIU.
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Abstract. The article is devoted to the communicative aspects of the positioning of residential
construction products by the regional construction companies. For a number of reasons, the domestic
construction industry has traditionally been characterized by a conservative attitude towards such
instruments of influencing the market as marketing in general and branding in particular. The excess
demand over supply, which has been observed in the Russian housing market for a long time, allowed
construction companies to view marketing as a secondary, unproductive element of market activity.
However, the strong growth in production that has occurred in the field of residential construction
over the past several years has led to a significant intensification of competition between construction
companies. Therefore, it contributed to increased consumers’ demands, and, as a result, forced
construction companies to reconsider their previous attitude to marketing. By now, the creation and
promotion of residential complexes’ brands, as well as their own corporate brands, has become an
urgent need virtually for each of the large construction companies operating in the housing market.
Nevertheless, despite the obvious progress on this issue, the situation in the regional markets has its
own specifics, which differ from market to market.

The aim of the study is to identify and evaluate the positioning patterns used by construction
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companies and developers in Rostov-on-Don in relation to the observed changes in consumer
behavior. Also, the study examines the practice of the reflection of the positioning patterns in
developers’ advertising and information materials.

The article, based on the results of a continuous survey of 150 real estate objects, shows that,
despite the growing importance of the developer's brand as a factor in consumer choice, only a small
part of construction companies consistently draw attention to this element through marketing
communications. And for the positioning of residential complexes under construction in marketing
messages, construction companies and developers most actively use a narrow set of template accents
that do not allow forming an effective unique selling proposition.

Keywords: construction marketing, communications in construction marketing, positioning of a
construction company, positioning of a real estate, brand of a construction company, brand of a real
estate.

BBenenue.

PasButne napopManmoHHBIX TeXHOIOTHI B coBOKynHOCTH ¢ anaemuerr COVID-19 Buecin
3HAYUTENIbHbIE KOPPEKTHBBI B TIPOIECC MPUHATHS pEHICHHUsS MOKyMNaTeasiMu TMpu BbeIOOpe
HeBIKUMOCTH. OOBEKTUBHBIE CJI0KHOCTH JIMTHOTO OCMOTPA KCKOMOTO XKHJIbS TPUBEITH K TOMY, YTO
MOSIBUJIMCH BO3MOXXKHOCTH BHUPTYaJbHOTO OCMOTPAa HEABM)KMMOCTH, a TMOUCK HHGOpMAIUU O
CTPOUTEILHOM OOBEKTE, PaHEE OCYILECTBISBLIMIICS PUAITOPOM, CErOJHS B OOJIBIIMHCTBE CIy4YacB
HAYMHAETCS C CAMOCTOSITEILHOTO U3y4YeHHs moTpeduTeneM nHpopmanuu B cetu HTepHET.

[To nanubiv Mail Group 6onee 90% norpebuTenel UCHOIb3YIOT TOUCKOBBIE CHCTEMBI JIJIS
M3YYEeHUs MPEAJIOKEHUN MO HEJBWKUMOCTHU, ONUPAsCh Ha JaHHBIE, MPEICTaBICHHbIE Ha cailTax
0aHKOB, OT30BHKOB, CaliTaX-arperaTopax UIOTEYHBIX MPEIOKEHUH.

O4eBHIHO, YTO M3MEHUBIIUICS aJTOPUTM MOMCKAa UH(DOpMAMKU MOTPEOUTEISIMA MOXKET B
OTIpEeICNIEHHOW CTENEHU MOBIUATh U HAa CTPYKTYpy MOTHMBAIMM MOKYIaTeled HeIBHKUMOCTH,
M3MEHUB 3HAYUMOCTh (DaKTOPOB, BIUSIOIIMX Ha MOTpeOUTENbCKUI BBIOOP. BMecTe ¢ TeM, naneko He
BCE 3aCTPOMIIMKK B IMOJTHOM MEpE OCO3HAIOT, YTO M3MEHEHHS B IMOTPEOUTEITHCKOM TOBEIACHUH,
Hapsaqy C TpaHchopManuedl pblHKA, MPOUCXOMAIIEH MOJ BO3JACHCTBHEM HEKOHTPOJIUPYEMbIX
(akTOpOB MaKpOMapKETHHIOBOW cCpenbl, TpeOyIoT MepecMoTpa CyLIECTBYIOLIEH MPAKTHUKU
MCMOJIb30BAHUSI MapKEeTHHIa MPH pabdoTe ¢ MOTEHUUAIBHBIMU MOKYIMATENIMU U, TPEXJIe BCEro, B
yacTu co3faHus 3PPEKTUBHON CHCTEMbl MAPKETMHIOBBIX KOMMYHHKAIUi, CIIOCOOHOMN MNpHBIEYb
BHUMaHUE KIMEHTA, AaKIEHTHUpoBaTh ero BHUMaHue Ha YTII crpouTenbHOW KOMHIaHUM U
MOTHBHUPOBATh Ha 3aKIIOYEHUE CACIKHU.

Meroa0J10rus HCCJIEI0BAHNS.

N3ydyeHne KOMMYHHMKAaTHUBHBIX Aacl€KTOB MapKETUHIOBOM JEATEIbHOCTH CTPOUTEIBHOM
opranuzanuu Tpedyer cOopa u 00pabOTKM 3HAYUTEILHOTO KOJUYECTBA BTOPUYHOW M MEPBUYHOM
nH(pOpMalIH, MOJIyYeHHE KOTOPOH OTrpaHMYEHHO caMHUM ()aKTOM CYIIECTBOBAHUS PEJIEBAHTHBIX
CBelleHUi B JaHHOH 06macTu. OTCYTCTBUE CUCTEMATU3UPOBAHHBIX JJAHHBIX TPEOYeT NCIOIb30BaHUS
HE BBIOOPOYHOTO MOAXO0JA, a CIUIOIIHOTO O0OCIIeqOBaHUs, 3aKIIOYAIOIIErocs B aHalU3e BceX
00BEKTOB reHePaIbHON COBOKYITHOCTH.

B nannom uccnenoBanuu 6butd u3ydeHsl 150 o0bexTOB HenBMxkMMOCTH PocToBa-Ha-/lony,
MIPEACTABIISIIONINE COOOM TeHEPATbHYI0 COBOKYMHOCTh B 00JIACTH TEPBUYHON HEABMXKUMOCTH. B
paboTe Takke HCHOJIb30BAIUCH METOABI TPATUIMOHHOTO M KOHTEHT-aHAIN3a, a TAaKKE METOJbI
OOIIEeHAYYHOI'0 aHAJIW3a U CUHTE3A.

OcHOBHBIE N0JIOKEHHUS.

BbI3BaHHOE CMSITYMBIIMMHUCS YCIOBUSIMH TI0 MIIOTEKE CMELIEHHE CIIpoca CO BTOPUYHOU
HE/IBYKUMOCTH Ha NMEPBUYHYIO MPUBOIUT M K U3MEHEHHIO 3HAYMMOCTH (PAKTOPOB, OMPEAEIISIONINX
noKynarenabckuil BeiOop. Ecnu mpu BbIOOpe BTOpUYHOrO kujioro (oHIa MOTPeOUTENb, MPEexXe
BCero, oOpaiaeT BHUMaHHWE Ha IIEHY, pa3Mep, paiioH, MUMEIOILYIOCS TPAHCHOPTHYI0 U HHYIO
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HHPPACTPYKTYPY, TO HA PHIHKE IEPBUYHON HEABKUMOCTH CUTYaLMs IPUHIUIIHAIBHO uHas [1, 2, 4,
6]. Mo nanubiM onpocoB Google Bce 6osee 3HaUMMBIM (HPaKTOPOM CTAHOBUTCSI OPEH]I 3aCTPOMIIHKA,
B HEKOTOPBIX CIIy4asX ero 3HAaYUMOCTb NPEBATUPYET HaJ JOCTYMHOCTBIO TPAaHCIOPTHOU
UHOPACTPYKTYPHI U Pa3MEPOM MPUOOPETAEMOTO KIITbsI (PUCYHOK 1).

Takum oOpazoM, B TOCienHEe BpeMs JTaHHBINH (DaKTOp CTAOMIBHO SBISIETCS TPETHUM I10
3HAYUMOCTU TPHU BHIOOPE HEIBMIKUMOCTH, YCTyMas JHIIb (aKTOpaM IEHBI U MECTOIOJIOKCHHUS.
[TokazarenabHO MPHU ATOM, YTO OOJBIIMHCTBO MOTPEOUTENICH ONMpPENessIOTCS ¢ MPEINOUYTUTEIbHBIM
OpEeHIOM 3aCTpOMINKKA eIlle 10 Havyajla MOMCKAa 00BEKTa HEABHKUMOCTH.

s motpebureneil, ocymecTBISIONINX TOUCK HHPOPMAIIUU O HEJBUKUMOCTH, 3HAYUMBIMU
SIBIITFOTCS TAKWE KPUTEPHUH KaK: IOpUandecKas nHpopMamms 0 3aCTpOUIIMKE, U3BECTHOCTh OpeH/a,
B TOM YHCJE €ro YIOMHHAHHE B MeIua, peryTalus 3acTPOMINUKA, OLICHWBAaeMas 4epe3 MpU3My
OT3BIBOB U MHECHHI OT PEAIbHBIX U MOTCHIIMATBHBIX MOKyMNATeNeH 1 MPOYero Kpyra Jull, a TaKKe
HaJIM4YUeE caiiTa CTPOUTENBHON KOMIIAaHUU Kak 0a30Boro HocuTens nHdopmanuu o Hew [1, 3, 8].

W3MeHeHHsT B TOKYNATENIbCKOW MOTHBAIMM M TATTEPHAX HWHPOPMAIMOHHOTO TIOHMCKA
aBTOMAaTUYECKH BEOYT K HEOOXOAUMOCTH TpaHcPOopMali MapKETHUHIOBOW KOMMYHHUKALUU C
MOTCHIIMATHHBIMU TIOKYTIATEIISIMUA KaK C MIO3UIIUN HCIIOJIb3yEeMbIX KOMMYHHUKAIIMOHHBIX KaHAJIOB, TaK
Y C TIO3UIIUHA CaMOT'0 MapKETHHIOBOTo oOpareHus [7, 12].

OTtnenka/peMOHT 45
B03MOXHOCTb HIOTEKH 48
TpancnoptHast uHGpaCTpyKTypa 50
KonnuectBo komHar 52

bpenp 3actpoiimmka 58

Pation 84

Llena 88

0 20 40 60 80 100
NMPOUEHTHI

Pucynok 1 — OcHoBHbIE (DaKTOPBI, BAUSIONINE HA TOTPEOUTEIBCKHI BEIOOP 0O0BEKTOB
HE/IBUKUMOCTH

Crnenyer NOMHHTP M O TOM, YTO Ha OpPraHMW3AIMOHHYIO CTOPOHY MAapKETHHIOBBIX
KOMMYHHUKAIMI ¢ MOTpeduTensiMu B chepe CTPOUTENHCTBA MOBIUSIN TaKKe M HEJAaBHO MPUHSATHIC
M3MEHEHHSI B 3aKOHOJIATEIIbHOM PEryJIMPOBAHUH JIOJIEBOTO CTPOUTEIHCTBA.

VYcunenne KOHKYPEHIMHM Cpeld 3acTpOMIIMKOB TaK MM HMHade IMpHBeIeT K Bce Ooiee
paHHEMY CTapTy IMPOABMKEHHSI CTPOUTEIBHOTO MPOJYKTAa C ILENBI0 NMPHUBJICYCHUS MOTPEOHTENEH.
ITpu sTom akTHBHas ¢aza MpPOJABMXKEHUS 0OBEKTa OyIeT, cKopee BCero, rnepeHeceHa Ha Oosee
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MO3JHUE CPOKH, a TPUOPUTETHOE 3HAUCHUE MOTyYaT CO3JaHle UMUJIKA U PEIlyTallui 3aCTPOMILKKA.

dopMHpOBaHUE TOTPEOUTENHCKON JOSIBHOCTH B c(epe CTPOUTENbCTBA HE 3asBICHO B
KauecTBE IVIABHOM 11€JIM, B OTJIMYKE OT Psijia APYTUX OTPACIEH, UTO BIIOJIHE O0BSICHUMO KaK BHICOKOU
KalUTaJ0EMKOCTBIO CTPOUTENBHOIO IPOAYKTa, TaK M 3HAUYUTEIbHBIMU U3JEPKKAMU Ha €ro
MOCIIeAYIONIee COoJepKaHue, a TakKe UIUTEIbHBIM CPOKOM HCIOJB30BaHUS U, Kak CIEACTBHE,
OTCYTCTBHEM peryiisipHoctu npuobperenus [5, 9, 10]. OgHako OHO HE MOXKET UTHOPUPOBATHCS,
MIOCKOJIbKY CYIIECTBYIOLIME U MOTEHIMAIbHbIE MOKYNAaTeIX MOTYT COBEPIIMTH MOBTOPHYIO WU
OTJIOKECHHYIO TOKYIKY, @ MHEHHE CYIIECTBYIOUIMX IOTPEOUTENICH MOMKET SBUTHCS 3HAYMMBIM
(bakTopoM BrIOOpa /1711 MOTEHIUAIBHBIX KIUEHTOB, YTO OCOOEHHO aKTyalbHO MPU MCIHOIb30BAHUU
MOCJICTHUMH CAaliTOB OT3BIBOB B IPOIIECCE MOMCKA MH(DOPMAIHH O MPOIYKTE.

Bmecre ¢ TeM, NPUOPUTETHBIMU LEISAMHU JESATEIBHOCTH CTPOMUTEIbHBIX OpraHU3aluil B
YCIOBHSIX COBPEMEHHBIX peajlii OTEYEeCTBEHHOI'O pBHIHKA SBISETCS MaKCHUMalbHO OBICTpOE
W3BJICYCHHE TPUOBLUIN C IIENIbI0 PEMHBECTUPOBAHMS B CO3/IaHWE HOBBIX CTPOUTEIHHBIX OOBEKTOB.
Ou4eBHIHO, YTO OTCYTCTBUE MOTPEOUTENHCKON JIOSUIBHOCTH WM, CKOpee, OTJIOXKEHHas
MOTPEOUTENHCKAS JOSTIBHOCTh B COBOKYITHOCTH C HEOOXOAMMOCTBIO YCKOPEHHOM MPOJaKH «31eCh U
ceiluacy 3acTaBisIOT CTPOUTEIbHBbIE OpPraHU3allMU AKIEHTUPOBAaTh MOKYIATEIbCKOE BHUMAHUE Ha
OpeHzie co31aBaeMOro CTPOUTEIHHOI0 00BEKTA, @ He OpraHU3aIMH-3aCTPOMILUKA.

[Ipy »TOM n18 CTPOUTENBHBIX OpraHU3alUi, 3aHUMAIOLIUXCS BO3BEJIEHUEM OOBEKTOB
MIPOMBIIIJICHHOTO, TOPTOBOTO U COLMAJIbHO-KYJIBTYPHOTO HA3HA4YEeHHs, HAMPOTUB, H3BECTHOCTH
KOPIIOPATUBHOTO OpEeH/Ia MOKET UTPaTh BechMa 3HaunMyto poiib [10, 13, 15, 16].

OueBUIHBIM B 3TOH CBSI3U CTAaHOBUTCA BOIPOC O TOM, (OPMHpPOBAHHE KaKoro OpeHna
SBJIIETCS. IPUOPUTETHBIM ISl 3aCTPOMIIMKA — CaMOIl CTPOUTEIbHOM KOMITAHUU WJIM BO3BOJUMOTO
00BEeKTa.

O4eBHIHO, YTO MPUOPUTETHOCTH OpeHJa U €ro MPOJBUKEHHUS] BO MHOTOM 3aBUCUT KaK OT
MOJIMTUKA CaMOTO CTPOUTENIBHOTO MPEANpHUSATHs, TaK U OT OCOOCHHOCTEH MpPOABIKEHUS,
00yCIIOBJIEHHBIX Teorpa)MuecKuM pacIioioKeHUEM MPEANPUATHS U 00BEKTa U €0 KJIacCOM.

Tak, Hanpumep, OpeHAOBBINA MOUCK JUIs Kb SKOHOM Kilacca coctanisieT 47%, koMpopT-
kaacca — 39%, ousHec-kiacca — 6onee 50%.

AHanu3, npoBeeHHbII HaMH 10 peann3yeMbiM B PocToBe-Ha-J{0HY KWJIBIM KOMILIEKCaM U
UX 3acTpodnivkaM, mokasai, uto u3 150 OOBEKTOB HEABMKUMOCTH KOPIIOPATHBHBIN OpeHI
YIIOMHHAETCS] B MAPKETUHIOBBIX OMUCAHUAX BCETO TPEX U3 HUX.

Eme ogHMM HacyIIHBIM BOMPOCOM SIBJISIETCSI BBIOOP CTpaTeruu OpeHIUpOBaHUs OOBEKTOB:
UCMOJb30BaTh 30HTHYHBIE OpeHAbl WM ToBapHble. VI TOT M Apyroil BapHaHT MMEIOT KaK CBOU
MpeuMylIecTBa, TaK M HEJOCTAaTKU. Tak, MPHU HCIOJIB30BAaHUM 30HTUYHOTO OpEeHANPOBAHUS
BO3MOKHO COKpaIlleHHe OOIIMX pacxoJl0OB Ha MpoABMKeHHE Ha 25%, 4To sBIsSETCS BecbMa
3HAYUTENILHON CyMMOI! ¢ y4eToM OOIIero orpaHn4deHust O KeTa Ha MIPOJBUKEHHE, YCUIIMBILIETOC
IIOCJIE MPHUHSTHS MOIPABOK B 3aKOH O JOJEBOM CTPOMUTEIBLCTBE. BMecTe ¢ TeM, HCIONb30BaHHE
TOBapHBIX OpEHJIOB MO3BOJIAET CKOHUEHTPUPOBATh BHMMAHME IMOTEHIMAIBHOTO IOKyHaTess Ha
YHHUKaJIbHOE TOPTOBOE MPEASIOKEHHE KOHKPETHOTO 00bEKTa, OTOUTH OT YIIOMHUHAHUSI KOMMEPUECKU
Hed()(PEeKTHBHOTO B POLIIOM 3aCTPOMIIUKA HIIH 3aCTPOMINMKA ¢ HeOe3ynpeyHoil pemyTanueii [3, 4,
6, 8].

[TpoBeneHHBINt HaMU aHATU3 MOKA3bIBaeT, YTO Ha pbIHKE B PocroBe-Ha-/[oHy Bcero nuib
OJIMH TPOIEHT 3aCTPOMIIMKOB UCIOIB3YET 30HTUYHOE OpEeHANPOBAaHUE, a AKTUBHOE MPOABIKEHUE
Ha OCHOBE KOPIIOPAaTHBHOTO OpPEH/Ia UCTIONB3YIOT 2% KOMITaHHH (PHCYHOK 2).
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2%

B ToBapHBI OpeHy
B KopriopaTuBHBIN OpeH]

¥ 30HTHYHBII OpeHa

Pucynok 2 - lcnonbs3yemble pOCTOBCKUMH 3aCTPOHIIIMKAMH TUTIBI OPEHI0B

[loka3aTenbHOH OCOOEHHOCTBIO SIBJII€TCSI TO, 4YTO JIMIIb HE3HAuUTeNIbHAs 4YacTh
3acTporInkoB (12%) yka3bIBaeT BKIIOYACT HAMMEHOBAHHME CTPOUTEILHON KOMIIAHUH B COJIEP KAHUHT
npu GOPMUPOBAHUU MAaPKETHHIOBOTO 0OpAIICHHS K IIOTCHIUAIBHBIM MOTPEOUTENSAM (PUCYHOK 3).

B nienom, 310 roBOpUT 0 TOM, YTO HE BCE CTPOUTENbHBIE KOMIIAHUY B IIOJTHON MEPE OCO3HAIOT,
YTO OJHUM K3 Haubojiee BECOMBIX (DaKTOPOB IpPU BBIOOpPE OOBEKTa HEIBMKMMOCTU MOXKET OBbITh
pernyTanus 3aCTpOUILIHKA.

Korma peusr 3axoauT O NO3MLMOHUPOBAHWU, TO B OTHOLIEHUM JKUJBIX KOMIUIEKCOB
3aCTPOMIIMKN OOBIYHO JETAIOT BBHIOOP B MOJNB3Y NU(D(HEPEHIIMPOBAHHOTO ITO3UITHOHUPOBAHHS, TaK
KaK BpSJ JIM BO3MOXKHO MPEJICTAaBUTh ce0e TaKOU KUIIOH KOMILJIEKC, KOTOPBIN B HJI€aJIbHOM CTENeHH
obmaman Obl BCEMH BaXXKHBIMH IS TOTPEOUTENSI TapaMeTpaMy M 3aciyXHBaJl B CHIIy 3TOTO
LIEHTpoBOro no3urmonupoBanus [1, 11, 13, 14, 15 ]. AuddepenuupoBaHHoe MO3UIIMOHUPOBAHHUE,
KaK M3BECTHO, IPEIIOIaraeT MpUHIMITHATBHYI0 OPHEHTAIMIO Ha caM MPOAYKT WM TTOTpeduTems. A
pa3nuuus KacarTcs TOro, KaKk aKLEHTUPYIOTCS BBITOJIBI.

B Vka3EeIBaroT Ha3BaHUE
3aCTpoMIIMKa

B He yka3bpIBaloT Ha3BaHUE
3aCTpPOUIINKA

PucyHnok 3 — YactoTa BKIIOUCHHS Ha3BAaHUS 3aCTPOMIIMKA B MAPKETHHTOBOE OOpAICHIE B
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Ka4u€CTBC 3HAYUMOI'0 3JIEMECHTA COACPKAHHUA

[TpoBeneHHbIN aHANN3 pean3yeMbIX B PocToBe-Ha-/[0HY JKMIIBIX KOMIUIEKCOB MTOKA3aJl, YTO
HanOoyiee aKTHUBHO 3aCTPOMIIMKM HCHOJB3YIOT B CBOEM MO3MIMOHMPOBAHUHU aKIEHTYalMI0 Ha
MecTopacnooxenne 0obekta (28%), ya100CTBO A1 [OJIB30BATENCH HITH HCITOJIB3YEMbIC TEXHOJIOTHU
(17%), okomormtro u wuHpacTpyktypy (mo 13%). Ilpm 3TOM KOJIMYECTBO 3aCTPOMIIUKOB,
Mpe/UIaraloX YHUKAIbHOE TTO3UITMOHUPOBAHKE (aKIIEHT HA BO3MOXKHBIX COcelield, 00pa3 KH3HH)
coctaBisier Bcero 2%. OOpamiaeT BHUMaHME, YTO YacTh 3aCTPOWIIMKOB BOOOIIE HE CYHUTAIOT
HEOOXOMMBIM MPOBOIUTH BBIPAKEHHOE MMO3UIIMOHUPOBAHKE CBOCH MPOayKIuH (4%) (pucyHok 4).

30 - 28
25
2 20 - 17
=
S 15 |13 13
g 9
= 10 - 6 5 4
5 - 2 1 1
O T T T T T T T T T T 1
9 & & i Ni &> S
& & & < & & & & ¢ &S
{*o@ ‘b§° «&4‘.' Q’Q@ %C) «2»0 &0 O)’% QQ
%) & o & ¥ & &
4 S o 9
N «
<8

Pucynok 4 — Pacnipenenenue nmo3suiMOHUPOBAHUS aHATM3UPYEMBbIX )KUJIBIX KOMILIeKcoB PocToBa-
Ha-J[OHy 110 aKIEHTUPYIOIIMMH XapaKTepUCTUKAMHU

Takum 00pa3oMm, Te WM WHbBIE XapaKTEPHCTUKHA BO3BOJWMBIX OOBEKTOB 4alle BCETO
MCMOJIB3YIOTCS 3aCTPOMIIMKAMH B KaUeCTBE OCHOBBI IIPU BbIOOpE (hOpMBI aKLIEHTUPOBAHUS BHITOJ] B
paMKax MO3UIMOHUPOBAHUS JKUIIBIX KOMITJIEKCOB B COOOIICHUSX MaPKETUHTOBBIX KOMMYHHKAIIHAH.

BuiBOaBI.

MacmTaObl CTPOUTENBECTBA HOBOTO XKHJIbSI HA TMPOTSHKEHUH Psifia TOCIEIHUX JIET HACTOJIBKO
3HAYUTENbHBI, YTO JJAXKE C YUETOM BO3ACHUCTBUS BCEX HEOMArONpUATHBIX (PAKTOPOB, PETHOHAIBHBIN
PBIHOK KHJIOW HEIBMKUMOCTH CTPEMHUTEIBHO IPUOIIMKACTCS K CTaquu HacklmeHus. [IpeaBocxumas
HACTYIUIEHHE 3TOr0 MOMEHTa, OIIyIlas 00OCTpPEHHE KOHKYPEHLMH M pearupys Ha MEHsolIeecs
MOBEJICHUE TIOTPEOUTENCH, IEBEIIOTIEPHl W 3aCTPOUIIUKHU TBITAIOTCS KOPPEKTUPOBATh (HOopMaThl U
cojiepKaHue CBOMX MapKETHHTOBBIX COOOILEHHH ¢ yYEeTOM MEHSIOIIEHCs CUTYallUH.

K uncny Takux W3MEHEHHiA OTHOCHTCS BO3pacTaHHWE 3HAYMMOCTH OpeHIa 3acTpoiInmnKa B
KayecTBE OJHOr0 M3 (HaKTOPOB, NMPENONPEACISAIOMUX MMOTPEOUTENBCKUN BBIOOP CTPOUTEIHLHOTO
npoxaykra. OHaKO aHAN3, IPOBEICHHBII HAMU MPUMEHUTEIFHO K PHIHKY HOBOCTpOeK PocToBa-Ha-
JloHy, MOKa3bIBAET, YTO HA PETHOHAIIBHOM YPOBHE CKOPOCTh PEAKLIMHU 3aCTPOMIIIMKOB U IEBEIIONEPOB
Ha BBIICO003HAUYCHHBIC M3MEHEHHUS SIBHO HEJIOCTaTOYHA. B 4acTHOCTH, aKTHMBHOE MPOJIBIKEHUE C
OIOpPOI Ha KOPIOPAaTHBHBIN OpeH]l MPAaKTUKYIOT He Oojee 2% 3acTpOMIIMKOB U JIUIIL HEMHOTUM
6onee 10% BKIOYAIOT COOCTBEHHBIM OpeH]I B KauecTBE 3HAYUMOIO 3JIEMEHTa B CTPYKTYpYy
pacrpocTpaHsieMbIX MapKETHHTOBBIX COOOIIEHMH, Jeflasi OCHOBHOM aKLEHT Ha HCIIOJIb30BaHUE
TOBApPHBIX OPEHIOB YKHUJIBIX KOMILIEKCOB.

[Ipu sTOM B mojaBisroOmIeM OONBIIMHCTBE CIIy4aeB MPUCBOCHUE OIPEIENIEHHOrO Ha3BaHUS
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BO3BOJIUMOMY CTPOUTEIBHOMY OOBEKTY IpecielyeT CBOEH LEIbI0 HCKIIOUUTENBHO CTPEMIICHUE
opraHuzanuu-3actpoilimuka auddepeHuupoBaTh COOCTBEHHBIM CTPOMTENBHBIA MPOAYKT OT
IPUCYTCTBYIOIIMX HA pbIHKE, TOIJa KaK Yy3HAaBaéMOCTb M 3allOMMHAaeMOCTb OpeHJa He
paccMaTpUBarOTCA B KAUYECTBE 3HAYMMOU LIEIIH.

[ToBeneHHOE HaMU MCCIIEA0BAHNE PETMOHAIIBHON IIPAKTHKU MAPKETUHIOBBIX KOMMYHHKALMN
CTPOUTEIBHBIX IPEANPUATHM, IIOKA3aJI0, YTO, KAaK IPAaBWIO, 3aCTPOMIIUMKHM HCIOJIb3YIOT IIPH
IIPOBEICHUN KOMMYHHUKAIIMOHHBIX  KaMMIaHuH  JudQepeHIMpoBaHHOE IO3ULIMOHUPOBAHHUE,
IIpeIoJaratoiiee NpUHIUIHAIBHYI0 OPUEHTALMI0O Ha caM MPOAYKT WM notpedurens. Torga xak
HauOojiee 4YacTO  BCTPEYAIOIIUMUCS  AKIEHTUPYIOIIMMHU  XapaKTePUCTUKAMU  BBICTYNAIOT
MECTOPACIIOJIOKEHUE JKWIOTO OOBEKTa, MCHONb3yeMble IPH CTPOUTENBCTBE TEXHOJOTMH WU
JeKyapupyeMoe yao0CTBO JJisi IOJb30BaTelei, a TakkKe pa3BUTOCTh HHQPACTPYKTYpBl U
9KOJIOTMYHOCTh MECTOPACIIONIOKEHUS 00bekTa. [lokazarenbHO, IPU 3TOM, YTO YacTh 3aCTPOMUILMKOB
MO-TIPEKHEMY HE CUYUTAIOT HEOOXOIAMMBIM IPOBOAUTH BBIPAXKEHHOE IMO3UIMOHHPOBAHUE CBOEH
IIPOYKIIHH.

Jluteparypa:

1. AnucumoBa H.A., IlomoB B.I'., CmorpoBa T.M. IlnaHupoBaHue u OLEHKa
3¢ (HEKTHBHOCTH MEPOIPHATHIA 1O peKjIamMe M MPOABMKCHHUIO Ha PHIHKE JKUJIOW HEIBUKHUMOCTH //
CoBpemeHHass SKOHOMHUKA: Tpobnembl U pemeHus. - 2017. - Ne 2 (86). - C. 96-106. URL:
https://elibrary.ru/item.asp?id=30095485

2. BbapeimaukoB A.A., Kopoteiu 1.0., Myctradgun H.I1I. OcoGeHHOCTH CTPOUTETHHOTO
MapkeTuHra B Poccuu // PermonanbHOe pa3BUTHE: SJEKTPOHHBIN HAYYHO-TIPAKTUYCCKUHN JKypHAI. -
2016. - Ne 6(18). - C.7. URL: https://elibrary.ru/item.asp?id=28828862

3. baranosa A.JO., ConoBseBa JI.B. HMHrerpupoBaHHblE = MapKETHHIOBbIE
KOMMYHHKaIH B cepe ypbanuctuku // 'opona Poccun: mpoGieMbl CTpOUTETHCTBA, HHKEHEPHOTO
oOecnieueHus1, OyaroycTpoiictBa u 3kojoruu: cOopHuk crtared XX| MexayHapoaHOH HayyHO-
npakTudeckoit koHpepeHuuu. — Ilensa: IleH3eHCKHM TOCYapCTBEHHBIM arpapHblii YHUBEPCUTET,
2019. - C. 14-18. URL: https://elibrary.ru/item.asp?id=38074994

4. Benner D.®. OcoOeHHOCTH MapKeTHHIa B CTpOUTeNIbcTBE // Moaonoi y4eHsblil. -
2018. - Ne10. - C. 92-94. URL: https://elibrary.ru/item.asp?id=32613503
5. KorotkoBa W.3., MextueBa A.FO. CoBepiieHCTBOBaHHE MapKETUHIOBOM

JeSTeTbHOCTH B CTPOUTENbHOW opranu3anuu // BectHuk yauBepcureta. - 2016. - Nell. - C. 75-78.
URL: https://elibrary.ru/item.asp?id=27468181

6. Jlaryta 1.B., Kopoteiu 1.0. Cneunduka MapkeTHHra B CTpouTeNbcTBe. BHEenpeHue
MapKETUHTOBBIX MEpOIpUATUi // PernonanbHoe pa3BUTHE: 3JIEKTPOHHBIA HAyYHO-TIPAKTUYECKUN
xypHai. - 2016. - Ne 6(18). - C.8. URL: https://elibrary.ru/item.asp?id=28828863

7. JleonteeBa M.B., JleonTheBa M.K. @yHKIIMOHMPOBAaHNE OpPraHMU3alMi B yCIOBHAX
TypOyJeHTHHOCTH JKoHOMUKH // Jluckyccus. - 2018. - Ne2 (87) - C.59-63. URL:
https://elibrary.ru/item.asp?id=37205113

8. ManyksH [[.JI. AHanu3 COBpEMEHHBIX TEHACHLMHW MapKETHHra B CTPOMTEIBHOU
orpacim//  BecrHuk  yHmBepcutera. —  2017. - NeS - C.40-43. URL:
https://elibrary.ru/item.asp?id=29274517

9. MaprteiHenko E.B., MuxaitnoB B.A. Crneunduka mMapkeTHMHra HWHBECTUIIMOHHO-

CTPOUTENHLHOTO KoMIuIekca // O0IIecTBO: OMUTHKA, DKOHOMUKA, TIpaBo. - 2016. - Ne 12. - C. 66-69.
URL.: https://elibrary.ru/item.asp?id=27633485

10. Xan P.C., CypkoB B.B. Tpancdopmaiusi CTpOUTENIEHOTO MapKETUHIa B YCIOBHSIX
udposoit sxonomuku // ITUTUCD: anekTpoHHbIH Hay4HBIH )ypHAIT. - 2019. - No1(18). - C.40. URL:
https://elibrary.ru/item.asp?id=37292613

507


https://elibrary.ru/item.asp?id=30095485
https://elibrary.ru/item.asp?id=28828862
https://elibrary.ru/item.asp?id=38074994
https://elibrary.ru/item.asp?id=32613503
https://elibrary.ru/item.asp?id=27468181
https://elibrary.ru/item.asp?id=28828863
https://elibrary.ru/item.asp?id=37205113
https://elibrary.ru/item.asp?id=29274517
https://elibrary.ru/item.asp?id=27633485
https://elibrary.ru/item.asp?id=37292613

CITISE

http://mal23.ru IUTHCD Ne2 (28) 2021 ISSN 2409-7616

11.  Abdolmalekia K., Ahmadian S. The relationship between product characteristics,
customer and supplier involvement and new product development // Procedia Economics and
Finance. - 2016. - Vol.36. - P. 147-156. DOI: https://doi.org/10.1016/S2212-5671(16)30026-0

12.  Ding A.W., Li Sh. National response strategies andmarketing innovations during the
COVID-19 pandemic // Business Horizons. - 2021. - Vol4, Is2. - P. 295-306.
DOIl:https://doi.org/10.1016/j.bushor.2020.12.005

13.  KhanR.S., Surkov V.V., Drazhba O.V. Druzhba K.G. On the issue of the construction
products brands’ promote // I0P Conference Series: Materials Science and Engineering - 2020. - VVol.
913, Issue. 5. - Article 052018. DOI: https://doi.org/10.1088/1757-899X/913/5/052018

14.  Ozawa T., Sekiguchi A., Tsuda K. A Method for the Construction of Customer
Behavioral Modeling Knowledge for B2B Event Marketing Strategy // Procedia Computer Science.
- 2017.-Vol.112. - P.1353-1360. DOI: https://doi.org/10.1016/].procs.2017.08.027

15.  Naresh Sh.G. Do brand personalities make a difference to consumers? // Procedia -
Social and Behavioral Sciences. - 2012. - Vol37. - P. 13-37. DOI:
https://doi.org/10.1016/j.sbspro.2012.03.272

16.  Sonawanea M.A., Chaudhari A. Relationship marketing to product based marketing a
trend of residential construction business // Procedia - Social and Behavioral Sciences. - 2012. -
Vol.37. - P.197-206. DOI: https://doi.org/10.1016/j.sbspro.2012.03.286

References:

1. Anisimova N.A., Popov V.G., Smotrova T.l. Planning and Evaluation of the
Effectiveness of Advertising and Promotion Activities in the Residential Real Estate Market. Modern
Economy: Problems and Solutions, 2017, no. 2, pp.96-102. (In Russian) URL:
https://elibrary.ru/item.asp?id=30095485

2. Baryshnikov A.A., Korotych 1.0., Mustafin N.Sh. Features of construction marketing
in Russia. Regional development: electronic scientific and practical journal, 2016, no.6, pp. 7. (In
Russian) URL.: https://elibrary.ru/item.asp?id=28828862

3. Batalova A.Yu., Solovieva D.V. Integrated marketing communications in the field of
urbanism. Penza, Penza State Agrarian University Publ., 2019, pp.14-18. (In Russian) URL.:
https://elibrary.ru/item.asp?id=38074994

4. Veliev E.F. Features of marketing in construction. Young scientist, 2018, no. 10., pp.
92-94. (In Russian) URL: https://elibrary.ru/item.asp?id=32613503
5. Kogotkova 1.Z., Mekhtieva A.Yu. Improving marketing activities in a construction

organization.  University  Bulletin, 2016, no.11, pp.75-78. (In  Russian) URL:
https://elibrary.ru/item.asp?id=27468181

6. Laguta I.V., Korotych 1.O. The specifics of marketing in construction. Implementation
of marketing activities. Regional development, 2016, no. 6, pp.8. (In Russian) URL:
https://elibrary.ru/item.asp?id=28828863

7. Leontieva M. V., Leontieva M. K. Functioning of organizations in the conditions of
economic  turbulence. Discussion, 2018, no.2, pp.59-63. (In Russian) URL:
https://elibrary.ru/item.asp?id=37205113

8. Manukyan D. D. Analysis of modern marketing trends in the construction industry.
Bulletin  of the  University, 2017, no.5, pp.40-43. (In Russian)  URL:
https://elibrary.ru/item.asp?id=29274517

9. Martynenko E.V., Mikhailov VV.A. The specifics of the marketing of the investment
and construction complex. Society: politics, economics, law, 2016, no 12, pp. 66-69. (In Russian)
URL.: https://elibrary.ru/item.asp?id=27633485

10. Khan R.S., Surkov V.V. Transformation of construction marketing in the digital
economy. CITISE, 2019, no. 1, pp.40. (In Russian) URL.: https://elibrary.ru/item.asp?id=37292613

508


https://doi.org/10.1016/S2212-5671(16)30026-0
https://doi.org/10.1016/j.bushor.2020.12.005
https://doi.org/10.1088/1757-899X/913/5/052018
https://doi.org/10.1016/j.procs.2017.08.027
https://www.sciencedirect.com/science/journal/18770428
https://www.sciencedirect.com/science/journal/18770428
https://doi.org/10.1016/j.sbspro.2012.03.272
https://doi.org/10.1016/j.sbspro.2012.03.286
https://elibrary.ru/item.asp?id=30095485
https://elibrary.ru/item.asp?id=28828862
https://elibrary.ru/item.asp?id=38074994
https://elibrary.ru/item.asp?id=32613503
https://elibrary.ru/item.asp?id=27468181
https://elibrary.ru/item.asp?id=28828863
https://elibrary.ru/item.asp?id=37205113
https://elibrary.ru/item.asp?id=29274517
https://elibrary.ru/item.asp?id=27633485
https://elibrary.ru/item.asp?id=37292613

CITISE

http://mal23.ru IUTHCD Ne2 (28) 2021 ISSN 2409-7616

11.  Abdolmalekia K., Ahmadian S. The relationship between product characteristics,
customer and supplier involvement and new product development. Procedia Economics and Finance,
2016, vol.36, pp. 147-156. DOI: https://doi.org/10.1016/S2212-5671(16)30026-0

12.  Ding A.W., Li Sh. National response strategies andmarketing innovations during the
COVID-19 pandemic. Business Horizons, 2021, vol.4, issue 2, pp. 295-306. DOl:
https://doi.org/10.1016/j.bushor.2020.12.005

13.  KhanR.S., Surkov V.V., Drazhba O.V. Druzhba K.G. On the issue of the construction
products brands’ promoti. IOP Conference Series: Materials Science and Engineering, 2020, vol.
913, issue. 5, Article 052018. DOI: https://doi.org/10.1088/1757-899X/913/5/052018

14.  Ozawa T., Sekiguchi A., Tsuda K. A Method for the Construction of Customer
Behavioral Modeling Knowledge for B2B Event Marketing Strategy. Procedia Computer Science,
2017, vol.112, pp.1353-1360. DOI: https://doi.org/10.1016/j.procs.2017.08.027

15.  Naresh Sh.G. Do brand personalities make a difference to consumers? Procedia -
Social and Behavioral Sciences, 2012, Vol.37, pp. 13-37. DOI:
https://doi.org/10.1016/j.sbspro.2012.03.272

16.  Sonawanea M.A., Chaudhari A. Relationship marketing to product based marketing a
trend of residential construction business. Procedia - Social and Behavioral Sciences, 2012, vol. 37,
pp.197-206. DOI: https://doi.org/10.1016/j.sbspro.2012.03.286

Submitted: 25 May 2021 Accepted: 25 June 2021 Published: 26 June 2021

509


https://doi.org/10.1016/S2212-5671(16)30026-0
https://doi.org/10.1016/j.bushor.2020.12.005
https://doi.org/10.1088/1757-899X/913/5/052018
https://doi.org/10.1016/j.procs.2017.08.027
https://www.sciencedirect.com/science/journal/18770428
https://www.sciencedirect.com/science/journal/18770428
https://doi.org/10.1016/j.sbspro.2012.03.272
https://doi.org/10.1016/j.sbspro.2012.03.286
https://creativecommons.org/licenses/by/4.0/

