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AHHOTAUMS. B cmamve nokazano, umo ewvipyuka GymoboILHO2O KIyba
CKAAObIBAEeMCsl U3 Ce0YIoWUX KOMNOHEHMOS. eblpyuka 6 Oenb mamua (Match
Day- npoodaorca bunemos, ampubymuxu u m.o.), 8bIpyuka om mpancisyuil (npasa
Ha MpAaHCIaAyuio) U KoMMepHecKas 6blpyuKa (CHOHCOpPCMBO, MepueHOau3uHe,
JUYeH3Uss Ha Nnpooykyuio). [ns  uccredosamus u - AHAIU3A  CHOHCOPCKOLL
oessmenvHocmu 6 Qymoone, paccMompena — CmMpPYKmMypa GulpYYKU UYemblpex
@dymobonvruix k1y606: Pean Maopuo (HUcnanus), Manuecmep FOnavimeo (Anenus),
HIC)K (Dpanyus), bewuxmaw (Typyus). Coenan 6vl600, UmMoO BbIPYUKA OM
peanuzayuy  KOMMEPYecKUx npas, OONbUYI0 YACMb KOMOPbIX COCMAGILem
CHOHCOPCKAsL 0emeNbHOCMb, A6IAeMCs CAMOU 3HAYUMENbHOU 00X0OHOU cmambvell
0N 6onbUUHCMBA NPOPECcCUOHANbHBIX KIYD08, 6HE 3ABUCUMOCIMU OM YPOBH:
KOMAHObL U YeMNUOHAMA, 8 KOMOPOM OHA 8bICHYNAEM.

Iloxazano, umo cnoncopcmeo modicem OblmMb BUOOM NPOOANC — HYMOOILHOLO
K1y0a, u 0715l npusieyeHUs: CHOHCOPO8 MONCHO UCHONb308AMb MEXHUKU U MOOENU U3
meopuu npooadxc. Qonoul uz Haubonee 3¢hhexmusHbIX MeXHUK NPOOAdNC ABIAEMCS
«80poHKa  mpooadicy. Ha ocumoséanuu ananuza  NPpaKmMukKu  CHOHCOPCKOLU
OdesimenvHoCcmu 8 (hymoone, HAYUHbIX NePUOOUUEeCKUX U30aAHUti no OAaHHOU
memamuke,  aemop  npediazaem  MOO€lb  OpP2AHU3AYUU  CHOHCOPCKOU
OdesimenvHocmu 8 hymoone.

KuroueBble cioBa: cnoncopckas oesmeibHocmyb, cnopm, @ymoon, ymoovHblil
K1Y0, CNOHCOPCKULL NaKem, CMpYKmMypa 6blpyuKu, MoOelb OpeaHu3ayuu, 60pOHKA
CnoHcopcmaa.
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Annotation. The article shows that the revenue of the football club consists of the
following components: revenue on the day of the match (Match Day - sale of
tickets, attributes, etc.), revenue from broadcasts (broadcasting rights) and
commercial revenue (sponsorship, merchandising, product license). For research
and analysis of sponsorship activities in football, the structure of revenue of four
football clubs is considered: real Madrid (Spain), Manchester United (England),
PSG (France), Besiktas (Turkey). It is concluded that the revenue from the
implementation of commercial rights, most of which is sponsorship, is the most
significant income item for most professional clubs, regardless of the level of the
team and the championship in which it performs.

It is shown that sponsorship can be a kind of football club sales, and
techniques and models from the theory of sales can be used to attract sponsors.
One of the most effective sales techniques is the "sales funnel”. Based on the
analysis of the practice of sponsorship in football, scientific periodicals on the
subject, the author offers a model of sponsorship in football.

Keywords: sponsorship, sports, football, football club, sponsorship package,
revenue structure, model of organization, sponsorship funnel.

IMMPEACTABJIEHUE

®yT607, Moxamyi, ABIAETCS OJHUM W3 HanboJjiee MPOTPECCUBHBIX BUAOB
CIIOPTa, YMEJO MHTETPUPOBABIIMX CIOHCOPCKYIO JESATENBHOCTH B  CBOIO
NOBCEIHEBHYIO KU3Hb. DyTOONBHBIE KITyObl YK€ HE MPEACTABIISAIOT CBOIO KU3Hb
0e3 KOMITaHHH, KEeIAoIUX Pa3MECTUTh CBOM JIOTOTHIT Ha MOCIEIHEH CBOOOHOM
YaCTU UTPOBOM (hOPMBI.

Bripyuka ¢pyTO0nbHOrO Kiy0a CKIaAbIBAETCA U3 CIAEAYIOIIMX KOMIIOHEHTOB:
BbIpyuka B jJeHb Matda (Match Day- mpomaxa OwuieToB, aTpHOyTHKH W T.1.),
BBIpYYKa OT TpaHCISIUN (MpaBa Ha TPAHCIAIMIO) U KOMMEpUYECKash BhIpyYKa
(CTIOHCOPCTBO; MEPUEHIANH3UHT, TUIIEH3US Ha MPOIYKIHUIO).

Jlis uccrieoBaHus CHOHCOPCKOW JIeATENbHOCTH B (yTOOJIE, pacCMOTPHUM
CTPYKTYPY BBIpYUKH (yTOONBHBIX KiyOoB. Jlyis aHanmm3a BO3BMEM YETHIpE
¢bytOonpHBIX KiyOa: Pean Manpun (Mcnanus), Manvectep FOnaitten (Anrnus),
[NCK (®panuus), bemukram (Typrus).

1. Pean Maapua — ucnaHckuili npogecCHOHANBbHBINA (YyTOOIBHBIN KITyO,
CaMBbIil YCIIEITHBIN KITy0 Kak Mo mokazareisiM Beipyuku (609 miH.eBpo)[1], Tak u
M0 CTIOPTUBHBIM JOCTXKEHUAM. Bripydka, mojydeHHas OT MIPOBEICHUS MaT4e, TO
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ectb MatchDay, paBaa 165 muH.eBpo (27%) M HECKOJIBKO yCTyIaeT BBIPYYKE OT
TpaHcisuii, paBHoit 199 muH.eBpo (33%), 1 KOMMepYEeCKO BbIpYUYKE, paBHOU
244 wmnu.eBpo (40%). bonbiias 4yacTh BBIPYYKH HPUHAICKUT KOMMEPUYECKON
BBIPDYYKE, OCHOBHBIM  HCTOYHHMKOM  KOTOpPOH  SIBIIIIOTCS  JIOJITOCPOYHBIE
CIIOHCOPCKHE KOHTpakThl ¢ kommanmsmu Adidas (40 muH.eBpo B Toma), Emirates
(TutyneHBINH crioHcop — 33 muH. eBpo B rox), Microsoft, Audi, Hankook, EA
Sports u T.1.

2. Manyecrtep IOnaiiten — anrnuiickuii nmpodeccroHanbHbil QyTOOIBHBIN
KIyO, SBJISIONIMICS OJHUM U3 CaMblX JIYYIIUX W YCHEHIHBIX KIyOOB TIO
MOKa3aTeNll0 BhIpY4YKH (552 MIIH.€BpO) M BEJIMYMHE CIOHCOPCKUX KOHTPAKTOB.
[IpakTyeckn MOJOBUHY BBIpYYKM — 268 wmiH.eBpo (49%) - «MaHuectep
IOnaiiten» momydaer B BUAE KOMMEPYECKOW BBIPYYKH, OCHOBHBIM HCTOYHHKOM
KOTOPOH SIBJIIIOTCS CIIOHCOPCKUE KOHTpakThl ¢ Chevrolet (tutynbHBI crioHCOp —
70 muH.eBpo B rox), Adidas (95 mun.eBpo B rox), AON (21 miH.eBpo B Toj),
Aeroflot, DHL, 20" Century FOX u T.1. Beipyuka OT TpaHCISIUN U BBIpyYKa B
JIeHb MaTya 3HAYUTENbHO YCTYIMAIOT TMOKA3aTel0 KOMMEPUYECKOW BBIPYYKH U
COOTBETCTBEHHO paBHbI 161 MiH.eBpo (29%) u 122 mutH.epo (22%) [1].

3. HNCXK - ¢panmysckuii mnpodeccuoHaNbHBIN  QyTOOTBHBIA  KITYO,
BBICTYNAOMMUNH B yeMnuoHare @DpaHiuyM W BXOOAIIMNA B IATEPKY JYUIIHAX
(GyTOOIBHBIX KITyOOB IO Mokazarento BeIpyukH (520,9 muH.eBpo). Kommepueckas
BbIpy4YKa cocTaBisieT 58% oT oOmied BeIpydkr KiyOa. ['J1aBHBIMM HCTOYHHKAMU
TaKOr0 IMOKA3aTeNsl KOMMEPUYECKOW BBIPYUKH CIIY>KAT CIIOHCOPCKHUE COTJIAILIECHHUS C
Nike, Emirates, Qatar National Bank (QNB), Qatar Tourism Authority, Huawei,
Citroen u 1.1 ¥V TIC)K Hu3kmii mokasaTelb BBIPYYKH B JeHb Mmarda — 92,5
MJIH.eBpO (18%); BbIpyYKa OT TpaHCISALUNA TaKXKe€ HEBBICOKAs MO CPABHEHUIO C
JIBYMS IPEAbIAYIIMMHU (PyTOOJIbHBIMU KiTyOamu — 123 muH.eBpo (24%)[1].

4. bemmkram - Typeukuii mnpodeccroHanbHbI (QYyTOONBHBIN KITYO,
BbICTynawomuii B uemnuonate Typunu. CoBoKymHasi Belpydka coctaBisgeT 102,1
MiIH.eBpo. Haumbonblias g0is NOpUHAUIEKUT J0XOAaM OT KOMMEpUYeCKOM
nestenbHOoCTH — 45,3 MitH.eBpo (44%); IPUMEPHO CTOJBKO Ke KIyO MoydaeT OT
TpaHcisiii — 41,9 mun.eBpo (41%); BbIpyuka B J€Hb MaTdya 3HAYUTEIBHO
yCTYIaeT JABYM MPEAbIAYIIUM CTAaThsM H cocTaBisieT 14,9 muH.eBpo (15%) [1].

METOJ0J10T'UusA

[Ipoananu3upoBaB CTPYKTYpPY BBIPYUKH (QYyTOOJBHBIX KIyOOB AHIUINH,
Ucnannn, @Opanmun m Typuuu, MOXKHO caenarb BbIBOJ, 4YTO BBIpy4YKa OT
HUTHC)D Ne4 (17) 2018



peali3aliid KOMMEpPUYECKHUX TMpaB, OONBIIYyI0 YacTh KOTOPBIX COCTaBIISIET
CIIOHCOPCKAsl AESTENbHOCTb, SIBIISIETCSI CaMOW 3HAUMTEJIbHOW JTOXOIHOW CTaThbei
JUIs. OOJIBIIMHCTBA MPO(ECCHOHANBHBIX KIyOOB, BHE 3aBHUCHUMOCTH OT YpPOBHS
KOMaH/Jbl M YEMIIMOHATa, B KOTOPOM OHa BbIcTynaer. CorjacHO JaHHBIM
exxerogaoro otdera Deloitte (2016), 41% coBokymHO# BbeIpyukn 20 cambIx
JOXOIHBIX (yTOONBHBIX KIYyOOB MHpa COCTABISIIOT MMEHHO peali30BaHHBIC
KOMMEPUYECKHE MpaBa, 4TO paBHsAeTcs 2,7 mipa. eBpo [2, C.71] [loaTomy oueHb
BaXHBIM 11 (PyTOOIBHOTO KiTy0a SIBISETCS MOUCK HOBBIX CIIOHCOPOB, TOTOBBIX K
B3aMMOJICHCTBHIO C HUM.

JUis 1npuBIEYEHUsT CIIOHCOPOB HEOOXOAMMBIM JOKYMEHTOM  SIBIISIETCS
CIIOHCOPCKMM IMaKeT, KOTOPBIM COAEPKUT MOAPOOHYI0 MHPOPMALIUIO O TPOEKTE U
OTKCHIBACT BO3MOXKHBIE (pOpMBI yuacTusi B HeM. CaM MakeT MpeACcTaBiseT coboit
XOPOIIO «YMAaKOBAHHOE» CIMOHCOPCKoe mpenioxeHne. CIoHCOPCKUN MakeT — 3To,
10 CyTH, MPOAYKT (hyTOONBHOrO Kiyba, W IIaBHas 3ajada — mpojaTh ero [3].
CrnenoBatesibHO, CHOHCOPCTBO MOKET OBITh BUAOM MpoAax (PpyTOOIpHOrO Kiyoa,
U JUIA TIPUBJIEUEHUS] CIOHCOPOB MOXKHO HCIOJIb30BAaTh TEXHUKH U MOJEIH W3
Teopuu mnpojax. OnHoil u3 Haubosee 3(P(YEKTUBHBIX TEXHUK MPOAAXK SIBISIETCS
«BOPOHKA MPOJAX.

Boponka mpogak — MPUHIMI PaCHpPEeICHUs KIUEHTOB IO CTaAusIM
mporecca MpoAaXK OT TEepPBOrO KOHTaKTa [0 3aKIIOYEHHUS CHEIKU. 1epMuH
«BOpPOHKa Mpoaax» ObuUT npemioxked Dnaiacom CeHT-Onbmo Jlbtoucom B 1898
rony. Boponka mpomax — 3TO 1yTh, KOTOPBIA CPEIHECTATUCTHYECKUN
noTpeduTeah TOBapa WIM YCIYTHM MPOXOIUT OT MPHUBJICUEHHUS €r0 BHUMAaHUS K
NPE/IOKEHHUIO 0 MOMEHTA TIOKYTIKH [4].

Boponka mnpomaxxk mpencraBiser co0Ooil rpaduk, KOTOPBHIM HalOMUHAET
NEPEBEPHYTYI0 MHUPAMUAY: BEPXHAS IIMPOKAas YacTh IIOKAa3bIBA€T, CKOJBKO
KJIMEHTOB HAXOJIATCS HA HAYAJIbHOM CTauM MpoIecca MPOaaXk, TO €CTh BEIPAKAIOT
3aMHTEPECOBAHHOCTh, BEAYT MEPErOBOPHI, a HUKHSS YaCTh — CKOJIBKO KITMEHTOB
COBEPIIMJIN TOKYINKY, TO €CTh, CO CKOJBKHMH 3aK/IIoueH J0roBop. Boponka
IPOJaK COCTOUT U3 YETHIPEX CTaIMIL:

IlepBas craausi. OcBeIOMICHHOCTD (MTOTEHIIMATBHBIC TOKYIATENHN );

Bropas craausi. 3auHTEpEeCOBAHHOCTH (3aMHTEPECOBAHHBIE MOKYATENN ).
Tperbss  cramusi.  dopmupoBaHue  KeJaHUS  KYIUTh/BOCIIOIb30BAThCS
npeioKeHreM (00CyKACHUE 1IEHBI C TTIOKYIIATeNIeM ).

YerBépras craaus. [lokynka (mokynarenau, oriaTUBIINE TOBAP).

CrycTst HECKOJIBKO JIET, MOJIETh BOPOHKH MPOAaK ObLIa YAa9HO COBMEIIEHA C
JpYyroi u3BecTHOU KoHIenuei Toprosiu — AIDA — Mozenbio moTpeOUuTeT»CKOro
HUTHC)D Ne4 (17) 2018



MOBEJICHUS, OMMCHIBAIONIEH IMOCIEI0BATEILHOCTh COOBITHIA, BEIYIIUX K TIOKYTIKE.
SBnsiercs akponnmom ot anrit. AIDA — Attention (Baumanue), Interest (uarepec),
Desire (;xkemanue), Action (aeiictue) [1].

B o3Tux 71ByX TeOpHSX TOBOPHUTCS, YTO CYIIECTBYET YETHIPE CTaIuu
TOTOBHOCTH KIIMEHTAa K COBEPIICHUIO TOKYIIKH: 3aXBaThIBACTCSA BHUMaHUE —>
MPOSIBISIETCS. ~ WHTEpPEC  —  TOSIBJSIETCS  JKEJaHWE  BOCIOJIB30BATHCS
peI0KEHUEM— COBEpIIIaeTCs JAeicTBre (TIOKyIKa) [5].

PE3VJIBTAT

AHaIOTMYHYI0 BOPOHKE MPOAaX MOJEIb MOXKHO NMPUMEHUTh B KauecTBE
MOJIENId TIOMCKa CHOHCOPOB nJisi (hyTOOJMBHBIX KIyOOB, YCIOBHO Ha3BaB €€ —
«BOpPOHKA CIIOHCOpCTBay. [IpuHnumn nencreus:

Ha nepBoMm 3Tame MpoBOANTCS aHANU3 PHIHKA, aHAJIN3 SKOHOMUKH CTPAHBI;
oTOMparoTcsa HaumbOoJee YCTOWYMBBIE, CTAOWUIIBHBIE W OBICTPO pPa3BUBAIOIIMECS
otpaciiu (5-6 oTpaciei) — 3To MOTCHIMAIbHBIC TTOKyaTeu [6].

Ha BTOpomM 3Tame B KaxioW W3 oTpacieit oTouparoTcs 1-2 nHaunbonee
KpYyIHbIC, MEPCHNEKTUBHBIE U PA3BUTHIE KOMIIAHUHU, MPU ITOM HE SIBIISIOIINECS
crioHcopamMu Jpyrux ¢ytoonbHbIX KiyooB Poccum (10-12 kommanuii) — 3TO
3aMHTEPECOBAHHBIC TMOKYMATEeIN — T, KOMY MOXET OBITh WHTEPECHO TaHHOE
npeioxenue [7].

Ha Tperbem »srane u3 O0TOOpaHHBIX Ha BTOPOM JTarle KOMIIAHHM,
BbIOMpaloTCcsl HamOoJiee noaxondmue s GyTOOJBHOrO Kiyda Mo CleAyHONIUM
napamMeTpaM: HaJlM4ue OMbITa B CIIOHCOPCTBE B CIIOPTE; MOMYJIIPHOCTH KOMIAHUU
win OpeHja Ha TEPPUTOPHUH CTPAHBI; PEUTUHT KOMIAHUU B oTpaciu u T.4. (5-6
xommanuii) [9]. Ha manHOM »sTame QopmupyeTcs KejlaHHe BOCIOJIb30BATHCS
npetoskenuem [10].

Ha 4yerBepToM 3Tame u3 0TOOpaHHBIX Ha TPETHEM dTare BHIOUPAIOTCS TPU
Hanbosee MOAXOMSIIMX M TPHUBIEKATETBHBIX C TOYKH 3PEHHUS KOMMEPUYECKOTO
COTpyJHUYECTBa BapuaHTa s (PyTOOIBHOrO KiIy0a, KOTOPBIM OTChLIACTCS
KOMMEpYECKOE MPEJIOKEHNE, TO €CTh, COBEPILAETCS IEHCTBHE.

BbIBO/IbI

PaccmoTpenHast MoJieib MOXKET MCIOJIb30BAThCsS B KAUECTBE MOJEIU MOMCKa
U TPUBJICUYEHHUS CIIOHCOPOB sl PyTOONBHBIX KIyOOB. CIIOHCOPCKHE KOHTPAKTHI
CTaJIM HEOTHEMJIEMOM YacTbI0 COBPEMEHHOMN OM3HEC-MOAEIN NMPO(PECCUOHAIBHOTO
¢byrOona u B JanbHEHIIEM pOJdb CHOHCOPCKUX COTJIAIIeHUH B (POpMUPOBaHUU
BBIPYYKH KIyOOB OyJeT TONBKO BoO3pacTaTh. HecmoTps Ha TO, 4TO Cpeau
CIIOHCOPOB W MapTHEPOB (yTOONBHBIX KIYyOOB YX€ MPHUCYTCTBYIOT KpPYITHBIE
BCEMHUPHO U3BECTHbIE KOMIIAHUH, JJI YCHEIIHOTO (PYHKIIMOHUPOBAHUS U Pa3BUTHUS
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Kiy0a HEoOXOJUMO MPHUBJIEKaTh HOBBIX CIIOHCOPOB M MapTHEPOB, MPUHUMAS BO
BHUMaHUE TOT (PAKT, YTO JEHCTBYIOIIME CIIOHCOPCKHE KOHTPAKTBI pACCUMTAHbI Ha
OIIPEIEICHHOE KOJIMYECTBO BPEMEHU.
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